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Marketing Material Highlight – One & Two-Sided Flyers
In a recent survey of CRS Course Sponsors, 67% of respondents indicated that they use the CRS flyer template as part of their course marketing efforts. The flyer comes in one-sided & two-sided versions and is completely customizable!  Clearly the flyer is a Sponsor favorite when it comes to the many different types of templates that CRS offers.  If you’re not already using it, here are some reasons why you should:

· It bears repeating…it is 100% customizable!  Move the images and text boxes around or add your own. 

· There are two different versions.  The one-sided flyer is great for use in newsletters and print media. The two-sided version has room for more information and is a great handout at other courses.
· The brand is recognizable, since it is the same colors and images the Council uses when promoting the course. 

· Using the Council’s template is so much easier than creating your own!

· We provide all of the bios and photos for the instructors.  You can download them from the Instructor’s Contact page or copy and paste them from this file.
What to Expect when You Schedule a One-Day Course
When it comes to holding a One-Day course, whether it is a CRS Course or an Elective, there are certain things that are handled differently than they are for a CRS Two-Day course.  When you are sponsoring a one-day course, you will:

· Check with Andrea Laue, Education Program Coordinator that the instructor sent in the One-Day Notification Form.
· Determine if you or the instructor will pay the $500 royalty fee to CRS. This should be determined when you are working out the negotiations with them.

· Promote the courses according to what type they are.  CRS 111 and CRS 112 courses are the only One-Day courses that can be promoted as a CRS Course; all others must be referred to as an Elective and must be promoted only as receiving “8 Elective Credits towards the CRS Designation”.  Promoting them as CRS Courses is incorrect.

· Receive the Course materials (student guide and exam) from the instructor.  Some instructors will ship you the books while others will send you a .pdf.  The materials are not provided by CRS.

· Two weeks prior to the course, let Andrea Laue know how many students are registered and where you want her to send answer sheets and CRS promotional materials.

· Send a roster of students which includes their name, company, address, phone & e-mail address to CRS after the completion of the course, along with the exam answer sheets, using a traceable carrier. CRS will grade the exams.
If you have any questions about scheduling, promoting or sponsoring a One-Day course, please contact Andrea Laue at 312-321-4456 or alaue@crs.com. 
Two New One-Day Courses
Two new One-Day courses have been added to the list of eligible Elective courses towards the CRS Designation.  “It’s a Price War to the Door” by Jackie Leavenworth, CRS and “Silver Bullet Solutions” by Michael Selvaggio will each earn students eight elective credits. For more information on all of the One-Day Courses, please visit http://www.crs.com/Instructors/1943. 
Scheduling 2012 Courses
As we enter the last quarter of 2011, it is time to decide which CRS courses you would like to schedule for 2012.  If you have any questions about the 2012 Course Sponsor Licensing Agreement, service levels, course content, CRS support, or instructor contact information, please contact Andrea Laue, Education Program Coordinator at alaue@crs.com or 312.321.4456. 

Are you having trouble figuring out what to do first? Check out this Action Plan designed to help you through every step of the Course scheduling process.  Trying to figure out what your budget should be? Plug your numbers into this budget worksheet to help you figure it all out. The Sponsor section of CRS.com has many great resources for you as you plan your 2012 Course schedule.
CRS Workshops at 2011 NAR Annual Conference
Do you have agents and members who have trouble deciding whether they want to take the CRS Courses you offer?  If they are attending the 2011 NAR Annual Conference in Anaheim this year, let them know they are invited to attend free CRS Workshops on Nov. 11-12 at the Hyatt University Orange County. They can attend up to six different 50-90 minute workshops, all presented by CRS Certified Instructors.
Sell-a-bration 2012
Sell-a-bration® is the annual educational conference organized and hosted by the Council of Residential Specialists.  It is an excellent opportunity for both CRS Members and non-Members to interact, learn and find the motivation they need for a successful 2012.
It features unparalleled education sessions, top keynote speakers, and social and networking opportunities, which provide attendees with ideas and techniques that will have an immediate impact on their businesses.  Sell-a-bration® will be held January 19 - 21, 2012 at the Arizona Grand in beautiful Phoenix, Arizona.

For more information, call 800.462.8841 or visit www.sellabration.com.

Training 4 RE
The Council is excited to tell you about a trial we are conducting with the Training4RE website, which promotes REALTOR® Education. Any CRS Two-Day Classroom Course that is being held now through the end of January will be featured on http://training4re.com/ along with other NAR Designation and certification courses.  
The schedule is designed so students can search by Course Topic, Designation type, Course Title, Location or Date.  Upon entering their search criteria, they will be given a list of courses that match what they are looking for.
This website of the National Association of REALTORS, will give your course further exposure, in addition to that which it already gets on www.CRS.com, and your own website.  If you have a course scheduled in the next four months that you haven’t notified CRS of, now is the time to do it and get double exposure!
Continuing Education Inquiries

If you are not sure of the continuing education status or process for your course, please contact Regina Harvey, Continuing Education Coordinator.  Regina will send out a CE letter after we have received a copy of your Course Agreement, so if you do not hear from her please send her an e-mail before you begin promoting your course. It’s always best to confirm Continuing Education hours and approvals before you accidentally misinform a potential student. 
